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The Market Now

Toronto’s housing market ended 2021 with a record 119,532 home sales, 

surpassing the previous record of 112,288 in 2016.  

The average house price for the year of 2021 was $1,342,444, up 23% over 

2020 and up 39% over the 2019 average.

The average condo price for 2021 was $702.356, up 11% over 2020 and up 

19% over 2019.

Turning to the monthly statistics for December, the average price for a house 

in December was $1,491,134, up 32% over last year; the median house price in 

December was $1,320,000, up 35% over last year.

House sales were down 22% on a year-over-year basis, but well above pre-Covid 

19 pandemic levels for December in 2018 and 2019. New house listings in 

December were down 7% over last year while the number of active houses for 

sale at the end of December fell to just 1,566, a 52% decline over last year.

The average price for a condominium (condo) in December reached $738,302, 

up 20% over last year; the median price for a condo in December was $675,000, 

up 19% over last year. 

Condo sales were down 11% in December over last year, but well above the 

pre-Covid 19 levels for the same month in 2018 and 2019. New condo listings 

were down by 16% in December over last year, but above the volumes in 2018 

and 2019. The number of condos available for sale at the end of the month, or 

active listings, was down 65% over last year.

(For all monthly statistics for the Toronto Area, including house, condo and 

regional breakdowns, see the final section of this report.)

At our brokerage, we’re seeing that conditions remain very competitive for both 

houses and condos in many popular areas in the Toronto area; however, we’re 

also seeing some of our clients find value in slightly less popular areas or less 

updated homes. Be sure to attend the monthly public webinar (see below) which 

accompanies this report to hear more on-the-ground insights directly from me 

and my team at Realosophy.
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free public webinar: watch report highlights

Join John Pasalis, report author, in a monthly webinar as we discuss key 

highlights from this report with added observations about new emerging 

issues, and answers to your questions. A must-see for well-informed Toronto 

real estate consumers.  

 

Sign Up Now

I’m also excited to be presenting a new online course that comprehensively pre-

pares all home buyers — from upsizers, first-time buyers to investors — to reach 

their goals in Toronto’s complex and competitive market (see details below).

https://www.movesmartly.com/client-webinar-feb-2021
https://www.movesmartly.com/monthly-public-webinar
https://academy.movesmartly.com/courses/homebuyers-bootcamp-feb-2022
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Key Issue

Canada's G7-Leading Pop Growth and 
Housing Impact
This chart from the National Bank of Canada shows that Canada had the fastest 

growing population in 2021 when compared to the rest of the G7.

But looking at how fast a country’s population is growing in absolute numbers 

ignores the fact that some countries are much larger than others. Canada and 

the US both saw their population grow by roughly 400,000 people, but when 

we consider that the US is roughly 9X the size of Canada we see that Canada’s 

population growth rate far exceeds the US.  

When we consider the population growth rate across the G7, Canada’s popula-

tion growth has been outpacing the rest of the G7 over the past twenty years, 

but has really pulled away from every other country since 2016.  
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And it’s this boom in Canada’s population that has been a big factor driving up 

home prices.  

The Bank of Montreal analyzed the relationship between population growth and 

home prices in 18 developed countries and found that countries with the fastest 

growing populations are also seeing the biggest rise in home prices.

https://www.theglobeandmail.com/business/article-canadas-next-wave-of-homebuyers-set-to-add-more-fuel-to-overheated/
https://www.theglobeandmail.com/business/article-canadas-next-wave-of-homebuyers-set-to-add-more-fuel-to-overheated/
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To see why home prices rise more rapidly in countries where population growth 

is booming we can compare Canada’s historical population growth against our 

annual new house completions.  

The Liberal government under Justin Trudeau has significantly increased 

Canada’s immigration targets which is why Canada’s population has increased 

significantly since 2015. As we can see from the chart below, it’s relatively 

easy for our federal government to increase immigration targets to get 

Canada’s population growing from 350,000 people per year to over 500,000 

virtually overnight.

What’s not so easy, is getting our new home construction industry to instantly 

respond to this surge in demand for housing by building the roughly 60,000 

homes per year that would be needed to meet this additional demand 

for housing.  
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Canada’s new housing completions have been relatively constant since the early 

2000s and clearly could not respond fast enough to the Liberal’s population 

growth targets so the end result is higher home prices.  

Many planners and economists seem to believe that the only reason our 

housing construction hasn’t kept pace with our population growth is because 

our provinces and municipalities are deliberately preventing more homes from 

being built through restrictive zoning and bureaucratic red tape and so on.  

They argue that if these barriers were removed, our new home construction 

industry could easily build 60,000 more homes per year (a 35% increase above 

our ten year average) to accommodate the additional demand for housing 

thanks to the federal Liberal’s elevated immigration targets.  

This unfortunately is an overly optimistic assumption about how quickly new 

housing can respond to sudden increases in demand. While changes allowing 

more density and more types of housing are necessary, this alone doesn't result 

in more homes actually being built. 

At least not in the short term.  

Federal policy makers should know that the new home construction industry 

can’t increase their output by 35% overnight and that, per the research, one 
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of the expected consequences of a rapidly rising population in any country is 

higher home prices. 

While the Liberal government might argue that our economy needs this popu-

lation boom to offset our aging population, our economy also needs affordable 

homes for these younger generations.
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Key Issue

What's Most Likely to Cool Toronto's Market Right Now?

A Perennial Question

The start of a new year is a perfect time to tackle what has become one of the 

most common — and still important — questions I get about the Toronto area 

housing market — What’s going to cause the market to cool and when is that 

finally going to happen?

When most people ask this question, what they want to know is when are 

prices going to fall, but first we have to think about how the market is going to 

cool down — going from a market where 3 out of 4 homes are getting multiple 

offers because there is less than 1 month of available inventory (MOI) to a 

market where closer to 1 in 4 homes are getting multiple offers and MOI is 2 

to 3 months. 

In other words — before home prices can go in reverse and actually fall, the 

market needs to slow down first.  

So what might cause the market to slow down?

A cool down in the housing market typically starts with a decline in demand (as 

opposed to a surge in supply) and I think there are multiple factors that may 

result in a decline in demand this year.

Coming Buyer Fatigue?

This first factor that could lead to a decline in demand is buyer fatigue due to 

high home prices. First-time buyers are a big driver of housing demand, and 

among these buyers, those looking for a 3-bedroom family home are being 

particularly squeezed. 

Buying a home for under $1 million is becoming increasingly difficult and many 

first time buyers in this price range are losing hope.  
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The under $1M price point is important to first-time buyers because homes over 

$1M require a bigger down payment, a minimum of 20% (as compared to as 

little as 5%). Buyers with less than a 20% down payment in Canada are required 

to purchase mortgage default insurance through the Canadian Mortgage and 

Housing Corporation (CMHC) or a private insurer and the maximum home price 

for this insurance coverage is $999,999. This means that a homebuyer spending 

$999,999 needs a $75,000 down payment while a buyer spending $1M needs a 

$200K down payment.  

When we look at the number of 3-bedroom houses that sold for under $1M 

during the final quarter of 2020 vs the same in 2021, we see that the number of 

sales fell from 8,196 in 2020 to 2,460 in 2021.

While some buyers who were originally looking for a 3 bedroom home might end 

up buying a condo instead, many families do not consider an 800 square foot 

condo a substitute for a 3-bedroom home.  

Given this, many of these buyers will end up either giving up on the dream of 

buying a home or will start searching for a home outside of the Greater Toronto 

Area in cities where homes are more affordable. 
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It’s worth noting that the federal Liberal government promised to increase 

the insured mortgage cutoff from $1M to $1.25M during Canada’s last federal 

election. If the Liberal government follows through with this promise, then the 

decline in demand I describe above will likely be delayed somewhat since this 

type of a policy change will stimulate demand. But such a policy move in an al-

ready overheated market would be a very misguided one. Policies that stimulate 

demand and debt are not solutions to housing affordability because they push 

home prices higher in the short-term, again adding pressure on first-time buyer 

budgets and leaving them no better off. 

A Cap on Investors?

Moving onto another group responsible for significant demand in the market, 

we come to our second potential cause of a market slowdown. In response to 

cautions from the Bank of Canada regarding the outsized impact real estate 

investors are having on the housing market and the risks this presents to 

Canada’s financial stability, the Liberals have indicated that they are considering 

an increase in the down payment requirements for investment properties. 

If such a change occurs, it would make it harder for investors to buy homes 

which will take a considerable amount of demand out of the housing market.  

Such a policy change would also likely stimulate supply because many of the 

investors we are seeing today are not actually buying investment properties, 

but are holding on to their existing home as an investment property when they 

upsize to a bigger home. Higher down payment requirements make it harder for 

people to hold onto that existing home, which may have a moderate increase in 

the supply of new listings.  

The Impact of Higher Interest Rates

The other significant factor that may cool demand in 2022 is higher interest 

rates. Money markets are expecting the Bank of Canada to raise interest rates 

from 0.25% to 1.5% by the end of the year.  

Canada’s mortgage stress test requires buyers to qualify for their mortgage 

using the greater of the benchmark rate which is currently 5.25% or their actual 

mortgage rate plus a 2% buffer.  

https://liberal.ca/our-platform/reduce-your-monthly-mortgage-costs/
https://liberal.ca/our-platform/reduce-your-monthly-mortgage-costs/
https://www.bankofcanada.ca/2021/11/financial-stability-through-the-pandemic-and-beyond/
https://pm.gc.ca/en/mandate-letters/2021/12/16/minister-housing-and-diversity-and-inclusion-mandate-letter
https://www.bnnbloomberg.ca/canadians-prefer-rate-hikes-during-highest-inflation-since-2003-1.1703926
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This means that if today’s home buyer is getting a 5-year fixed mortgage at 

2.25%, they are actually qualifying using the benchmark rate of 5.25%. If 5-year 

mortgage rates rise this year to 3.5% then buyers will see their borrowing power 

reduced slightly because they’ll have to qualify for their mortgage using an 

interest rate of 5.5%, their mortgage rate plus a 2% buffer.  

But where we’ll see the biggest impact of higher interest rates is not with the 

amount that buyers will qualify to borrow but how much they will be willing 

to borrow.  

Let’s assume for a moment that 5-year mortgage rates go up by just 1% and this 

has no impact on how much a buyer can borrow — the buyer who qualifies to 

borrow $800K today with a 2.25% 5-year fixed rate can still qualify to borrow 

$800K later this year when the rate on 5-year mortgages goes up to 3.25%.  

But even though this buyer’s borrowing capacity may not have changed, their 

borrowing costs have changed considerably. The cost to borrow $800K will 

increase from just under $3,500 today to just under $3,900 when rates rise 

to 3.25%. While some buyers will be comfortable spending an extra $400 per 

month on their mortgage, many will not and will either have to spend less or find 

themselves priced out of the GTA housing market.  

Higher interest rates will also push more real estate investors to the sidelines 

since record low interest rates were a key driver behind the surge in demand 

from real estate investors in 2021.

Now, I should stress that even if we do see some or all of these factors arise 

this year (e.g., buyer fatigue, higher interest rates, tighter credit on investors, 

etc.), given how competitive the market currently is and how much slack it could 

take up in terms of reduced demand, I don’t expect to see any on-the-ground 

impacts on the ground until the second half of 2022.

A Yearly Cooling Pattern

Moving on from special factors, there is a more familiar phenomenon that 

will likely result in some cooling off of the market later this year, namely the 

seasonal nature of the real estate market.

The first quarter of every year is typically the most competitive and 2022 will be 

no different.  

https://www.movesmartly.com/monthly-report-november-2021
https://www.movesmartly.com/monthly-report-november-2021
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Most people assume the spring market is the most competitive because it has 

the highest number of sales, but it actually contains a few different on-the-

ground trends.  

Most buyers who want to buy a home in the spring typically start their home 

search in January or February because they know it will take them several 

months to buy a home. But the first quarter of every year also has a relatively 

low number of new listings so we end up with a lot of buyers competing for very 

few homes available for sale.  

As we move toward the spring market, tens of thousands of buyers exit the 

market because they’ve already bought and thousands more homes get listed 

which means the market tends to be very busy, but less competitive than it is in 

the tighter market conditions at the start of the year. 

This yearly trend will continue in 2022, and will likely be worse than in previous 

years given the low inventory currently available for sale.If the market does 

return to these familiar yearly patterns, we should start to see some cooling by 

late spring to early summer. 

Cooling Down is Not Falling — Yet

All of the above factors may result in the cooling of the market, but as I 

discussed above, this doesn’t mean that prices are going to fall right away. Given 

how hot the market is in favour of sellers, what we will first see in the event of 

cooling is a gradual move to a more balanced market.  

So when will we see a correction in home prices? While nobody knows for sure 

when the market might continue to cool to the extent that it would favour 

buyers and see prices fall, there are a few things for us to be mindful of. 

One additional factor that real estate analysts and economists consider when 

trying to determine where a market might go next is the extent to which it may 

be ‘in a bubble’ at present. A simple explanation of a bubble is when a market 

is seeing prices that are higher than what ‘fundamentals’ like, for example, the 

rates of economic, income and population growth, etc., suggest they should be.

Last month, I discussed why a surge in investors buying single family homes has 

the Bank of Canada worried about bubble-like symptoms in our housing market, 

a concern I share with them. But I also mentioned that bubble-like booms in 

https://www.movesmartly.com/monthly-report-december-2021
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house markets can go on longer than we think and predicting when they’ll end is 

very difficult.  

Predicting when they will burst has been a long standing puzzle for economists. 

In 1957, economist Paul Samuelson wrote:

Every bubble is someday pricked. But I have long 
been struck by the fact, and puzzled by it too, that 
in all the arsenal of economic theory we have ab-
solutely no way of predicting how long [a bubble] 
will last. To say that prices will fall back to earth 
after they reach ridiculous heights represents a 
safe but empty prediction. Why do some manias 
end when prices have become ridiculous by 10 per 
cent, while others persist until they are ridiculous 
to the tune of hundreds of per cent?

I believe the reason predicting the end is so difficult is that bubbles, as 

Samuelson points out, are manias. They are not periods where markets are 

rational and driven by predictable fundamentals, but rather by exuberance and 

people’s optimistic beliefs about the future direction of home prices as econo-

mists Karl Case and Robert Shiller noted in 1988 after studying the behaviour of 

buyers in boom and post-boom housing markets. 

When Beliefs Change

This means that predicting the end of a bubble really comes down to predicting 

when beliefs about the future direction of house prices will change from 

optimistic to cautious and then pessimistic. This is the most important thing 

any potential home buyer should be keeping an eye on — a shift in how people 

are talking about the housing market.

This is precisely what happened when home prices fell in Toronto’s suburbs in 

2017. After bubble-like appreciation in home prices in 2016 and the first quarter 

of 2017, buyers and sellers suddenly became very pessimistic about the housing 

market when the provincial government announced plans to introduce a foreign 

https://www.jstor.org/stable/40434184
https://www.nber.org/papers/w2748
https://www.nber.org/papers/w2748
https://www.movesmartly.com/lessons-learned-from-toronto-2017-real-estate-bubble
https://www.movesmartly.com/lessons-learned-from-toronto-2017-real-estate-bubble
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buyer tax. There weren’t actually enough foreign buyers in Toronto to have been 

deterred to cause the subsequent crash in the market, but more widespread 

fears about these buyers turning away proved enough to spur falling home 

prices. Though the fall eventually plateaued, suburban home prices remained 

sluggish for the next two years.  

So the factor we need to consider is what might cause a change in beliefs about 

our housing market today?

This, of course, is the million dollar question!

The truth is, nobody really knows. But again there are a few potential catalysts 

we should keep an eye out for.

A shift in government policy is one. As I just mentioned, prices fell in 2017 largely 

because people were worried prices would fall after the province introduced a 

foreign buyer tax. 

If policy makers introduce a number of new policies aimed at cooling the market 

and if buyers and sellers worry these policies will cause prices to fall, this could 

shift beliefs. And it doesn’t matter if the policy is significant enough to actually 

cause a decline, what matters is if buyers and sellers believe it might cause 

prices to fall.  

Now while I mentioned earlier that the Liberal government is considering 

increasing the down payment requirements on investment properties, I don’t 

expect such a policy to have the same type of dramatic impact on beliefs as we 

saw in 2017 with Ontario’s foreign buyer tax. In 2017, Torontonians first saw a 

similar tax introduced in BC which saw prices fall in the Vancouver area, which 

gave more impetus to such fears. The conditions now are far different and I do 

not expect our federal government to want to encourage such strong reactions 

(for reasons I’ll discuss below).

Another catalyst could be extreme buyer fatigue. If potential home buyers 

decide, in significant numbers, to not buy a home because home prices are just 

too high, this could have a sudden shift in the balance of the market.  

This would effectively be the opposite of the unexpected surge in demand in 

the summer of 2020 after Ontario’s first Covid-19 lockdowns between March 

and May of that year.  Most economists and real estate professionals, including 
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many that we spoke to at our 2020 online Summit, did not expect buyers to rush 

into the housing market in significant numbers given the uncertainty caused by 

Covid-19, and yet that is precisely what happened.  

But the opposite could also happen, and what has gone up could come down if 

buyers start to give up and walk away from the unbelievably high home prices in 

the Toronto area.  

Similarly, the counterpart to buyer fatigue is investor disbelief — the belief that 

home prices have hit a peak and can't go any higher.

So When Will Prices Actually Fall?

Something we often hear alongside discussions of whether our housing market 

is in a bubble is that of a magical “soft-landing” — a period in which home 

prices level off gradually, which sounds like a great outcome for both would-be 

home buyers and home owners and sellers that wouldn’t see their home prices 

fall by much.

But this “soft-landing” is often no more than wishful thinking. 

“Bubbles will last longer than you think, but 
they don't correct by going sideways.”

— David Rosenberg

This steady-state rarely remains because the real estate decisions many buyers 

make today — particularly investors — are largely based on the assumption 

that home prices will keep rising. A pre-construction (pre-con) condo investor 

is comfortable spending 20 to 30% more than what a similar resale condo sells 

for because they believe the pre-con unit will be worth more five years from now 

once the condo building is completed.

Currently, investors with rental properties are comfortable spending up to 

$1,500 per month out of their own pocket to cover the carrying costs of their 

rental property because the rental income alone isn’t high enough to cover the 

costs. But the only reason they’re comfortable doing this is because they expect 

the property to be worth much more in the future.  

https://www.movesmartly.com/summit
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The moment this expectation of rapidly rising prices disappears, how many 

investors will want to hang onto investment properties that eat into their own 

monthly cash flow? How many will want to spend 20 to 30% more on pre-con 

than resale prices in the event that prices don’t go up?

A surge in inventory from investors selling their properties could put some 

downward pressure on prices and once expectations shift in a market where 

home prices have plateaued to one where prices are going to fall, then psycholo-

gy plays an even more important role.  

In booming markets, investors are the most optimistic buyers who push home 

prices up higher. But in a down market, investors are the pessimists who are the 

first to exit the market once they think the value of their investments are going 

to trend down. In my July report, I unpacked some important insights from MIT 

economist Alp Simsek who explains why housing markets that are dominated by 

investors could see more exaggerated boom/bust cycles.

Now that I’ve unpacked all of the factors that could trigger home prices to fall in 

the Toronto area, I’ll finish by discussing why I’m not convinced that’s going to 

happen any time soon.

Why the Federal Government Isn’t Likely To Cool the Market

Not only does it appear that the federal Liberals are determined to keep pushing 

home prices higher, during a TVO interview last year, the former Parliamentary 

Secretary for Housing Adam Vaughan made it clear that the Liberal government 

would fight to avoid even a 10% decline in home prices. 

The government’s determination to inflate home prices can be seen when one 

compares how home prices have changed under Stephen Harper vs under Justin 

Trudeau.  Home prices in the Toronto area under Stephen Harper were rising by 

6% per year compared to 11% under Justin Trudeau.  

This is no accident.  

And our federal government has plenty of tools at their disposal to keep pushing 

home prices higher if they want, such as by increasing the insured mortgage 

cut-off from $1M to $1.25M which will stimulate more buyer demand.

https://www.movesmartly.com/monthly-report-july-2021
https://www.youtube.com/watch?v=OZChbNQWH3s&t=1s
https://www.movesmartly.com/articles/how-toronto-home-affordability-ran-away-under-justin-trudeau
https://www.movesmartly.com/articles/how-toronto-home-affordability-ran-away-under-justin-trudeau
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The federal government could also introduce changes to the mortgage stress 

test on mortgages that are insured by the federal government that would 

allow buyers to take on more debt, which of course would also push home 

prices higher. 

In the longer-term, as I discussed in the previous section of this report above, 

the Liberals are ensuring that Canada’s population is growing far more rapidly 

than our ability to build homes which has also been pushing home prices higher.  

The One Thing Our Government Can’t Control 

However, for all the tools that our federal government has at its disposal, the 

one thing they are unlikely to be able to respond to is a pessimistic shift in 

beliefs about the future direction of house prices, particularly among investors.

Once the psychology of the market has shifted from optimistic to pessimistic, 

government policies that try to stimulate demand become less effective — it 

becomes less important how much debt our federal government makes 

available to home buyers who will be less inclined to take on more debt if they 

think prices will be lower tomorrow.  

Given all of this, the one thing we should all keep an eye and ear out for is the 

psychology of the market, which, perhaps more than any macro economic 

indicator or model, will tell you where home prices are likely going to be 

in the future.

Keep listening to what your family, friends and co-workers are saying at your 

next (virtual) gathering.

https://www.theglobeandmail.com/business/article-canadas-next-wave-of-homebuyers-set-to-add-more-fuel-to-overheated/
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Data Dive

Best Performing Neighbourhoods in 2021 - Houses

It’s been another competitive year in the Toronto area with many of Toronto’s 

suburban communities seeing the largest price jumps as buyers continue to 

seek larger homes and find value.

Below are the top 10 neighbourhoods in the Toronto area with the highest 

appreciation in median house prices in 2021. 

Neighbourhood Municipality 2020 2021 % 

Change

Campbellville Milton  $1,462,500  $2,430,500 66%

Aurora Estates Aurora  $1,520,000  $2,510,000 65%

Nassagaweya Milton  $1,357,287  $2,099,500 55%

Donalda Toronto  $1,570,000  $2,394,400 53%

Woodlands Pickering  $905,000  $1,366,000 51%

Highbush Pickering  $808,000  $1,207,000 49%

Vinegar Hill Markham  $795,000  $1,180,000 48%

Old Milton Milton  $717,500  $1,052,500 47%

Observatory Richmond Hill  $1,229,000  $1,795,000 46%

Glenway Estates Newmarket  $933,000  $1,331,944 43%

https://homes.movesmartly.com/campbellville-milton-halton-region/neighbourhood-profile
https://homes.movesmartly.com/aurora-estates-aurora-york-region/neighbourhood-profile
https://homes.movesmartly.com/nassagaweya-milton-halton-region/neighbourhood-profile
https://homes.movesmartly.com/donalda-toronto/neighbourhood-profile
https://homes.movesmartly.com/woodlands-pickering-durham-region/neighbourhood-profile
https://homes.movesmartly.com/highbush-pickering-durham-region/neighbourhood-profile
https://homes.movesmartly.com/vinegar-hill-markham-york-region/neighbourhood-profile
https://homes.movesmartly.com/old-milton-milton-halton-region/neighbourhood-profile
https://homes.movesmartly.com/observatory-richmond-hill-york-region/neighbourhood-profile
https://homes.movesmartly.com/glenway-estates-newmarket-york-region/neighbourhood-profile
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Best Performing Neighbourhoods in 2021 - Condos

Durham Region had the hottest condo market in the Greater Toronto Area, a 

trend that was largely driven by buyers looking for more affordable options.

Below are the top 10 neighbourhoods with the highest appreciation in median 

house prices in 2021.  

Neighbourhood Municipality 2020 2021 % 

Change

Samac Oshawa  $220,000  $410,000 86%

Ionview Toronto  $392,500  $635,000 62%

Vanier Oshawa  $400,000  $585,500 46%

Lynde Creek Whitby  $458,500  $650,000 42%

Downtown Whitby Whitby  $437,000  $605,000 38%

Hoggs Hollow Toronto  $1,088,000  $1,497,500 38%

South West Ajax  $438,500  $600,000 37%

Central West Ajax  $415,000  $565,500 36%

Eastdale Oshawa  $420,000  $571,000 36%

Old Markham Village Markham  $592,950  $800,000 35%

https://homes.movesmartly.com/samac-oshawa-durham-region/neighbourhood-profile
https://homes.movesmartly.com/ionview-toronto/neighbourhood-profile
https://homes.movesmartly.com/vanier-oshawa-durham-region/neighbourhood-profile
https://homes.movesmartly.com/lynde-creek-whitby-durham-region/neighbourhood-profile
https://homes.movesmartly.com/downtown-whitby-whitby-durham-region/neighbourhood-profile
https://homes.movesmartly.com/hoggs-hollow-toronto/neighbourhood-profile
https://homes.movesmartly.com/south-west-ajax-durham-region/neighbourhood-profile
https://homes.movesmartly.com/central-west-ajax-durham-region/neighbourhood-profile
https://homes.movesmartly.com/eastdale-oshawa-durham-region/neighbourhood-profile
https://homes.movesmartly.com/old-markham-village-markham-york-region/neighbourhood-profile
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Monthly Statistics

House Statistics

House sales (detached, semi-detached, townhouse, etc.) in the Toronto area in 

December 2021 were down 22% over the same month last year, but were above 

levels for the same month in pre-Covid 2018 and 2019. 

 

New listings in December were down 7% over last year, but slightly ahead of new 

listings volumes seen in 2018 and 2019. 



THE MOVE SMARTLY REPORT JANUARY 2022 24

The number of houses available for sale (“active listings”) was down 52% when 

compared to the same month last year and 69% below the inventory levels seen 

in pre-Covid 2019.

The Months of Inventory ratio (MOI) looks at the number of homes available for 

sale in a given month divided by the number of homes that sold in that month. It 

answers the following question: If no more homes came on the market for sale, 
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how long would it take for all the existing homes on the market to sell given the 

current level of demand?

The higher the MOI, the cooler the market is. A balanced market (a market 

where prices are neither rising nor falling) is one where MOI is between four to 

six months. The lower the MOI, the more rapidly we would expect prices to rise.  

This December, the market remained very competitive with the MOI at 

0.5 months. 

While the current level of MOI gives us clues into how competitive the market is 

on-the-ground today, the direction it is moving in also gives us some clues into 

where the market may be heading. The MOI has been trending down below a 

very competitive 1 MOI for the past twelve months. 

 

The share of houses selling for more than the owner’s asking price climbed from 

68% in August to 78% in December.
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Average house prices had plateaued in 2021, remaining relatively constant in 

the $1.3M range since the start of the year, up to this September, when average 

prices surged above $1.4M and continued to climb in December to $1,491,134, 

up 32% over last year.  

The median house price in December was $1,320,000, up 35% over last year.
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The median is calculated by ordering all the sale prices in a given month and 

then selecting the price that is in the midpoint of that list such that half of all 

home sales were above that price and half are below that price. Economists 

often prefer the median price over the average because it is less sensitive to big 

increases in the sale of high-end or low-end homes in a given month which can 

skew the average price. 

Condo Statistics

Condo (condominiums, including condo apartments, condo townhouses, etc.) 

sales in the Toronto area in December 2021 were down 11% over last year and up 

50% compared to pre-Covid 2019.  

New condo listings were down by 16% in December over last year, but above the 

volumes in 2018 and 2019.  
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The number of condos available for sale at the end of the month, or active 

listings, was down 65% over last year, a period that saw a surge in condo listings 

due to declining prices, falling rents and rising vacancy rates.  

The strong demand helped push the MOI down to just 0.7 MOI for the month 

of December.
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The competition for condos picked up very slightly with the share of condos sell-

ing for over the asking price rising from 45% in August to 56% in December. 

Average condo prices had plateaued at approximately $700K for most of 2021, 

but have increased over the past two months. The average price for a condo 

in December reached $738,302, up 20% over last year. The median price for a 

condo in December was $675,000 up 19% over last year. 
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Regional Trends

Houses 

Sales across all five regions in the GTA were down in December while average 

prices were up on a year-over-year basis. The decline in new listings helped keep 

the market competitive with MOI below 1 across the entire GTA, indicating a 

strong seller’s market.
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Condos

Condo sales were up in Durham but down across the rest of the GTA in 

December. Average prices were up double digits in all five regions. Current MOI 

levels are below 1 across the GTA signalling a strong seller’s market. 
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Browse All Real-Time Toronto Area Market Trends on 

Movesmartly.com: 

See Market Performance by Neighbourhood Map, All Toronto and the GTA

Greater Toronto Area Market Trends

City of Toronto Market Trends

York Region Market Trends

Halton Region Market Trends

Peel Region Market Trends

Durham Region Market Trends

get more data 

 

The Move Smartly monthly report is powered by Realosophy 

Realty. Get the same up-to-date Toronto area market data on 

realosophy.com and additional information on every home for sale, 

including building permit history, environmental alerts and more 

when you buy a home with Realosophy Realty. Learn more.

https://homes.movesmartly.com/greater-toronto-area/neighbourhood-map
https://homes.movesmartly.com/greater-toronto-area/neighbourhood-market-trends
https://homes.movesmartly.com/toronto/neighbourhood-market-trends
https://homes.movesmartly.com/york-region/neighbourhood-market-trends
https://homes.movesmartly.com/halton-region/neighbourhood-market-trends
https://homes.movesmartly.com/peel-region/neighbourhood-market-trends
https://homes.movesmartly.com/durham-region/neighbourhood-market-trends
https://homes.movesmartly.com/greater-toronto-area/neighbourhood-map
https://homes.movesmartly.com/greater-toronto-area/neighbourhood-map
http://realosophy.com
https://www.realosophy.com/buy

